
1



Urorad Company

Founding and Early Milestones (2009–2026)

• Establishment (2009): 

• The company was officially registered on October 2, 2009, with an initial focus on 

urological medical equipment.

• Headquarters Development: 

• URORAD established its primary operations in Bangkhen, Bangkok for medical laser 

refurbishment and engineering support.

• Quality Standardization: 

• The company pursued and achieved ISO 9001:2015 certification to standardize its 

equipment maintenance and clinical service delivery.



Core Business Model

Core Business Model

URORAD utilizes a service-centric approach to providing hospitals with flexible access to 
advanced technology: 

▪ Mobile Service (Pay-per-use): 

▪ Providing high-end urological equipment and technical staff on-demand.

▪ Equipment Leasing: 

▪ Long-term leasing options for medical facilities.

▪ Product Sales: 

▪ Distribution of specialized urological consumables and diagnostic devices. 
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Urorad ISO:9001

The company's operations team has over 30 years of experience, having completed more 

than 15,000 procedures. Their core clinical offerings include: 

• Stone Treatments: 

• Extracorporeal Shock Wave Lithotripsy (ESWL) using SIEMENS and Dornier 

systems.

• laser lithotripsy (URSL)

• Laser Lithotripsy (RIRS).

• Prostate Care: 

• Holmium Laser Enucleation of the Prostate (HoLEP) using high-power 105W

• Diagnostics: 

• Flexible cystoscope services. 

All URORAD service engineers are certified and trained by the Thai Urological 

Association to ensure technical proficiency and patient safety.
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Back To The Homepage

Our Clients

http://www.samitivej.co.th/landing_en.aspx
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Eswl Mobile SIEMENS Cyber Holmium 105W Disposable Ureteroscopy (FURS)

THANK YOU
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